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CASE STUDY

CHALLENGE 

WEOKIE wanted to create more personalized online experiences for its 
members that would provide contextually relevant information, making 
a difference one member at a time. ChannelNet delivers personal pages 
based on life stages and member actions that generate leads for various 
products, services, and promotions based upon secure daily data feed. 
ChannelNet knows who everyone is and delivers this to the WEOKIE 
business development team to follow up on and re-engage with 
additional information.

SOLUTION 

OneClick Financial a data-driven patented platform that delivers 
curated content dynamically through components that have deep 
links to WEOKIE’s digital properties including the brand site. 
Components use video, images, forms, calculators, and call-to-actions 
to make a member’s journey focused and contextually relevant. No 
searching through a brand site with multiple clicks to find the related 
information needed to complete a goal. Everything is right in front of 
the member in a comfortable and interactive experience, presented in 
the right place and at the right time to drive engagement and leads.

RESULTS   |    30-DAY SNAPSHOT

BUSINESS OBJECTIVES

220 
Auto Loan  

Leads Delivered

61 
Interactive Tools 

 & Articles Utilized

$123,860 
Total Annualized Interest 
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Drive continuous lead funnel for 
WEOKIE auto loan adoption 

Deep linked to a calculator, special 
promotion rate, and apply now auto 
loan application form

Continually refine messaging based on 
the data and member take rate 


